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Forward Looking Statement
This document does not constitute or form part of any offer or invitation to sell or issue, or any
solicitation of any offer to purchase or subscribe for, any shares in the Company, nor shall any
part of it nor the fact of its distribution form part of or be relied on in connection with any
contract or investment decision relating thereto, nor does it constitute a recommendation
regarding the securities of the Company.
This document may contain forward-looking statements and estimates made by the Company,
including with respect to the anticipated future performance of TiGenix and the market in
which it operates. They include all matters that are not historical facts. Such statements,
forecasts and estimates are based on various assumptions and assessments of known and
unknown risks, uncertainties and other factors, which were deemed reasonable when made
but may or may not prove to be correct. Actual events are difficult to predict and may depend
upon factors that are beyond the Company's control. Therefore, actual results, the financial
condition, performance or achievements of TiGenix, or industry results, may turn out to be
materially different from any future results, performance or achievements expressed or implied
by such statements, forecasts and estimates. Forward-looking statements, forecasts and
estimates only speak as of the date of this document and no representations are made as to
the accuracy or fairness of such forward-looking statements, forecasts and estimates. TiGenix
disclaims any obligation to update any such forward-looking statement, forecast or estimates
to reflect any change in the Company’s expectations with regard thereto, or any change in
events, conditions or circumstances on which any such statement, forecast or estimate is
based.
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Pipeline of late stage allogeneic eASC programs

Indication
Cartilage &
osteochondral
lesions

Product
ChondroCelect®
(autologous
Chondrocytes)

Complex perianal Cx601
fistulas in Crohn's (allogeneic eASCs)
Rheumatoid
arthritis

Cx611
(allogeneic eASCs)

Other
autoimmune

Cx621
(allogeneic eASCs)

Phase I

Phase II

Phase III

Marketed

Approved by European Medicines Agency

Orphan indication
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Roadmap to success
III – Fully Sustainable
Business
Several products

II - Leverage eASC
Platform

Partnerships in place
Sustainable
revenue growth

Bring pipeline products to
key inflection points

I – ChondroCelect®
Breaking New Ground in
Cell Therapy

Establish partnerships
Prepare for launch

EMA Approval
Reimbursement
Commercialisation
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H1 2012 business highlights
•

Commercial roll-out of ChondroCelect® is progressing
• ChondroCelect sales EUR 2.1 million, including EUR 0.7 million of 2011 deferred
sales
• ChondroCelect national reimbursement in the Netherlands
• Large follow-up study confirms efficacy and safety of ChondroCelect

•

Pipeline progress
• ADMIRE-CD Phase III trial (Cx601) in complex perianal fistula enrolls first patient
• Cx611 Phase IIa in rheumatoid arthritis completes enrollment
• Cx621 Phase I clinical trial successfully concluded

•

Corporate
• European production facility obtains manufacturing license
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H1 2012 financial highlights
• Total group revenues EUR 2.9 million
• ChondroCelect sales of EUR 2.1 million
• EUR 0.7 million income from grants.

• Retroactive reimbursement in the
Netherlands adds EUR 0.7 million to the
H1 2012 sales
• R&D 40% up
• Sales & marketing flat at EUR 1.2 million
• G&A down 15%
• Net loss reduced by 23%
• EUR 11.7 million cash on hand
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Outlook next 12 months
•

National reimbursement decisions in major European countries
for ChondroCelect

•

ChondroCelect distribution agreements in selected countries

•

First commercial batches of CC produced at Sittard-Geleen
manufacturing facility

•

US partnering agreement for Cx601

•

Final results of Cx611 in Rheumatoid Arthritis

•

Additional non dilutive funding through R&D grants and soft loans
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Summary
•

The cell therapy industry is at an inflection point with the first approvals
of advanced cell therapies and commercial sales being reported;

•

TiGenix is the European leader in this industry combining top line
revenues with an advanced pipeline: a Phase III initiated; enrollment of
a Phase IIa completed; a Phase I successfully concluded;

•

A solid pipeline, a unique commercial and manufacturing infrastructure
and an experienced and international management team to bring the
company into the next phase of growth;

•

Sufficiently financed with € 11.7M in cash to reach key milestones
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